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THE ART OF NEGOTIATION

A Dance of Finesse, Influence… and Good Old Common Sense.

Negotiating isn’t about tossing out techniques and hoping the other side plays along. And it’s 
certainly not about reciting canned lines like in a badly acted TV drama. No, it’s a living, nuanced, 
deeply human skill. A bit like knowing how to dance in the rain without slipping. It’s built on 
sensitivity, discernment, relational intelligence… and above all, common sense, that rare 
commodity you can’t buy, but that saves many a situation.

In the whirlwind of exchanges, common sense acts like an inner GPS: it steers you clear of 
unnecessary detours, emotional traffic jams, and diplomatic wipeouts. Because every negotiation 
is shifting ground, where emotions, intentions, and perceptions tangle like cables behind a TV, 
you’re afraid to unplug. In this subtle game, active listening, the right posture, clarity of intent, and 
a dash of pragmatism become the true levers of impact.

Negotiation is, above all, a meeting between two realities. Not a clash of wills, but a sometimes-
acrobatic attempt at convergence. It requires the ability to step into the other person’s shoes, 
without forgetting where you parked your own convictions. Reading between the lines, catching 
subtle signals, recognizing what’s left unsaid… all while keeping your feet on the ground and your 
head cool, even when the other side throws you an argument as shaky as a poorly assembled 
IKEA stool.

In the professional world, this skill becomes a discreet superpower. Setting a price, resolving a 
conflict, defending an idea, or navigating a game of influence, the savvy negotiator doesn’t seek 
to overpower, but to compose. They adjust their message, anticipate reactions, and above all, 
build bridges where others prefer to erect walls… complete with moats and crocodiles. They 
know that true power lies not in the volume of one’s voice, but in the quality of the connection.
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Like Sherlock Holmes, minus the pipe, but with plenty of flair, they rely on logic, precision, 
emotional mastery, and a healthy dose of practical wisdom. They know that words matter, but 
that silences, gestures, and intentions matter even more. They don’t get trapped by reactive 
emotions: they observe them, welcome them, and turn them into levers for action.

Each interaction becomes an opportunity to build a rapport, spark a solution… and sometimes 
even avoid yet another unnecessary CC’d email.

Cultivating this approach means choosing a path that’s subtler, more strategic, more human, and 
frankly, more sensible. It’s about becoming an enlightened agent of influence, capable of turning 
tension into dialogue, opposition into cooperation, and negotiation into a true lever for collective 
progress.

And above all, it’s about recognizing that behind every position lies an emotion, a fear, or an 
aspiration, and that by welcoming these with finesse, humor, and common sense, you become a 
truly formidable negotiator… but always a likable one.

COMMON SENSE offers a modern framework for anyone who wants to think clearly, act wisely, 
and move forward with intention. If you’re ready for clarity in a chaotic world, explore COMMON 
SENSE at webtechpublishing.com.

At WebTech Publishing, we created COMMON SENSE because it offers a concrete, solid, and 
deeply practical framework for regaining direction and rebuilding life with intention. For anyone 
who feels they’ve drifted, or that the world has become too chaotic to navigate, this book serves 
as a true compass.

To reconnect with clarity in a world that never stops accelerating, simply explore COMMON 
SENSE at webtechpublishing.com.

Available: 
This 390-page personal development book, available in both 
French and English and published by WebTech Publishing, is 
available online at www.lulu.com

For more details, visit: www.webtechpublishing.com

To download this and previous articles, go to WebTech Publishing (www.webtechpublishing.com) 
and click on the green image (e-NewsLine). 

To learn more about workshops, conferences, and group or individual talks,, visit WebTech 
Management and Publishing Incorporated (www.webtechmanagement.com) and click on the blue 
image (Wise whiZ) at the bottom right of the screen.
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